Contract Types by Industry

Different industries encounter different contract structures based on how buyers
procure, fund, and manage risk. Below are common contract type patterns by industry,
along with what businesses should expect when pursuing and performing these
contracts.

Why this Matters

These examples help businesses anticipate how opportunities will be structured,
evaluate risk before bidding, choose certifications and readiness steps strategically,
prepare pricing and operations appropriately, and identify non-RFP pathways to work.

+ Construction & Infrastructure

Common Contract Types

e Firm-Fixed-Price (FFP)

e Unit Price Contracts

« Indefinite Delivery / Indefinite Quantity (IDIQ)

o Task Orders under IDIQs

e Purchase Orders (small scope or emergency work)
What to Expect

« Significant pricing and cost-control risk

« Bonding and insurance requirements

o Change orders and scope adjustments

e Prevailing wage and compliance obligations

~{ Environmental & Energy Services

Common Contract Types
o Cost-Reimbursement (federal projects)
e Firm-Fixed-Price
o Time & Materials (T&M)
e Task Orders under IDIQs

What to Expect
e Heavy documentation and reporting
e Regulatory and compliance oversight
e Scope evolution over time
e Subcontractor coordination

B professional & Technical Services

Common Contract Types
o Time & Materials (T&M)



e Labor-Hour Contracts
o Firm-Fixed-Price (defined scopes)
e Task Orders under IDIQs

What to Expect
e Labor category and rate scrutiny
o Performance evaluated on deliverables and expertise
e Shorter procurement cycles
« Ongoing reporting requirements

<8 Transportation, Logistics & Mobility

Common Contract Types
e Firm-Fixed-Price
e Unit Price Contracts
e Performance-Based Contracts
e Task Orders under IDIQs

What to Expect
o Scheduling and performance metrics
e Fuel cost exposure
o Equipment and fleet readiness
e Insurance and liability requirements

¢ Facilities Maintenance, Janitorial & Operations Support

Common Contract Types
e Firm-Fixed-Price
o Indefinite Delivery / On-Call Contracts
o« BPAs and MSAs
o Task Orders

What to Expect
» Staffing reliability is critical
o Service-level agreements (SLAS)
« Performance monitoring and inspections
e Rapid response expectations

I Food Service, Catering & Hospitality

Common Contract Types
e Firm-Fixed-Price
e Unit Price Contracts
« BPAs
e Purchase Orders



What to Expect
e Health and safety compliance
e Volume and pricing consistency
« Staffing and logistics coordination
e Short-term and event-driven scopes

12l Healthcare & Social Services

Common Contract Types
e Firm-Fixed-Price
o Cost-Reimbursement (certain programs)
o MSAs with task orders
o Performance-Based Contracts

What to Expect
o Credentialing and licensing requirements
o Data privacy and compliance oversight
o Continuity of service expectations
e Outcome-based performance measures

[ Professional & Administrative Services

Common Contract Types
o Time & Materials (T&M)
e Labor-Hour Contracts
e Firm-Fixed-Price
e Task Orders

What to Expect
e Labor classifications and rate caps
o Documentation and reporting discipline
o Buyer emphasis on reliability and responsiveness
o Ongoing administrative oversight

¢ Landscaping, Groundskeeping & Outdoor Services

Common Contract Types
e Firm-Fixed-Price
e Unit Price Contracts
e Seasonal BPAs
e Purchase Orders

What to Expect
o Seasonal staffing fluctuations
e Equipment readiness



Safety and insurance compliance
Recurring but time-sensitive scopes

“\ Trades & Specialty Contractors

Common Contract Types

Firm-Fixed-Price

Unit Price Contracts
On-Call / IDIQ Contracts
Task Orders

What to Expect

=1 Retail, Wholesale & Product-Based Businesses

Licensing and trade certifications
Rapid response requirements
Scope clarity is essential

Strong emphasis on performance history

Common Contract Types

Purchase Orders

Firm-Fixed-Price Supply Contracts
Requirements Contracts

BPAs

What to Expect

Product specifications and standards
Inventory and delivery logistics
Pricing stability

Warranty and return provisions

$ Manufacturing

Common Contract Types

Firm-Fixed-Price

Indefinite Delivery Supply Contracts
Requirements Contracts
Long-Term Supply Agreements

What to Expect

Quality assurance requirements
Lead times and capacity planning
Pricing escalation clauses
Supply chain reliability



% Emerging / Niche Growth Areas

Common Contract Types
o Pilot Contracts
o Firm-Fixed-Price (proof-of-concept)
o |DIQs for innovation programs
o Task Orders

What to Expect
e Flexible scopes
o Buyer education and demonstrations
o Higher uncertainty and evolving requirements
e Strong emphasis on capability over past volume

How Quin-Z Supports Industry-Specific Contract Strategy
Quin-Z helps clients identify which contract types dominate their industry, align

readiness tiers to industry-specific risk, evaluate alternative procurement vehicles,
prepare for post-award obligations, and support long-term growth planning by sector.

Note: We provide operational and compliance readiness guidance, not legal advice.



